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Year End Sale...Well, here we go again, as it is that time of the year for ProTeam's popular Year End Sale, Yes! 
This is your last opportunity in 2008 to buy great cars at greatly reduced prices and this is the last year that Ohio 
taxes our inventory and personal property due to a phase out started years ago. And speaking of opportunity... 
why not consider buying all ProTeam's Corvettes at cost and the engine (company) that has driven impressive cash 
flow and profits for over 20 years. Yep! That's right! Fred and I have been banging the sell idea around for several 
years and we feel confident that capable, informed and interested parties are right here in our database... well 
poised to acquire the ProTeam business and take it to the next level. For more information go to next level Detail and 
Instruction or email terry@proteamcorvette.com. I also urge you to visit ProTeam's Classic Corvette Collection often 
as there is always something new and interesting to see. Wishing you and your family the best over the upcoming 
holiday season. Thank you, Terry L. Michaelis, President

NCRS Al Grenning Seminar & Presentation... Historian and technical sleuth, Al Grenning, offered presentations 
opening the eyes of the Corvette community. The early November two-part session was sponsored by the Heart of 
Ohio NCRS chapter and hosted by ProTeam Corvette Sales. The invitation only event included the NCRS chapters 
of Illinois, Indiana, Michigan, Ontario, western Pennsylvania, all Ohio chapters, and any NCRS member. 

The technical sessions concentrated on (1) The Cobra Killers;1965-66 M-22 cars of Chevrolet's clandestine factory 
race program of the mid 1960's with focus on the development of the M-22 heavy duty transmission and the L-88 
motor. (eye opening), (2) NCRS Authentication Manual #2... covering the 1965-67 Corvette protect-o-plates, (3) 
Engine Pads... on the wild side, and (4) M-22 Gathering. The Who's Who of the Hobby was in attendance with an 
assembled accumulation of maximum density brain cell overload of researchers, historians, writers, senior judges, 
restorers, consultants, ex-GM engineers, surveyors, and mover & shakers. For questions or inquiries about future 
events, email: terry@proteamcorvette.com

"The seminar raised almost $1,000.00 which will all go to charity. At this point it looks like the money will go to either 
the Columbus Children's Hospital or breast cancer research. The Heart of Ohio Chapter is thrilled to have been able 
to play a small part in the success of this event." - Dave Borror, NCRS Heart of Ohio Chapter

FAQ - Frequently Asked Questions... What is the best investment Corvette to buy? Do you see the bubble 
bursting on Corvette prices? Do you allow test drives? What does numbers match mean? If I buy your car and do 
not like it... what then?.... To see many other questions and answers go online to 
www.proteamcorvette.com/Corvettes-FAQ.html

TESTIMONIALS... tell a lot about a company, its product, its people, its services, and over 125 have been posted 
at ProTeam testimonials plus almost 15 years worth of archived testimonials. We are absolutely ecstatic with each 
and every compliment we receive. We want our customers to enjoy a positive enjoyable buying experience that 
hopefully goes beyond the Corvette purchase as our customers are  our lifeblood and we want them to experience 
our passion and fire that has made this the most interesting and fun business that anyone could ever have. "We feel 
quite lucky!" Thank-you

The Chase... Visit ProTeam soon where you'll be greeted not only by friendly sales assistants but tidal waves of 



color and high performance. Come Look • Come Shop • Come Inspect • Come Test Drive • Come Visit • Come 
Tour • Come See What You're Missing!! This is not a typical museum "static" display but a "dynamic" ever-
changing inventory of the best classic Corvettes in the world. THE CHASE is the fun part of buying classic cars and 
interacting with the owners, as each car and owner has a personality of its own and no two cars or their owners will 
be exactly the same. It is with this in mind that I urge you to personally visit ProTeam and inspect that Corvette of 
your dreams with your own eyes and participate physically in "The Chase". You won't be disappointed and that 
I promise you!!! Ask your sales assistant how ProTeam might participate financially in paying your flight costs to 
travel to Detroit, Toledo, or the Ft. Wayne airports.

ProTeam Corvette houses the largest most dynamic collection of classic Corvettes in the world. We invite you to 
view our collection Monday through Saturday, please contact us for viewing hours and tour group information at 
proteam@proteamcorvette.com. Remember that ProTeam's collection of nearly 200 Corvettes is ready for viewing 
anytime 24/7 on-line at www.proteamcorvette.com and if you have a Corvette for sale, fill out our form at 
CorvettesWanted.com.

Contact: ProTeam Classic Corvette Collection & Sales • PO Box 606, Napoleon, Ohio 43545-0606 • email: 
proteam@proteamcorvette.com • toll free: 888-592-5086 • fax 419-592-4242

ProTeam Corvette sent this e-mail to you because your Notification Preferences indicate that you want to receive 
information about Special Events & Promotions. ProTeam will not request personal data (password, credit 
card/bank numbers) in an e-mail. You are subscribed and registered on ProTeam Corvette on-line. If you do not 
wish to receive further communications, reply to this email and put "unsubscribe" into the subject line. Please note 
that it may take up to 10 days to process your request. 
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