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Year End Sale... ProTeam's Year End Sale was a blooming success with fifty-three (53) sold 
cars generating just under $3,500,000.00 in sales... Wow!!! and thank all of you for your support 
during the 2007 season

Weekly Specials... ProTeam has just re-launched our popular weekly special prices on select 
Corvettes. ProteamCorvette.com/WeeklySpecials2.html

50th Anniversary Collections... Oh what a theme for the cornerstone of your collection or 
museum... How about a 1953 and 2003 Corvette with the same production number, VIN #39, 
ProteamCorvette.com/cars/373.1Y.htm, or a 1958 and 2008 Corvette with the same production 
number VIN #8189, ProteamCorvette.com/cars/5808collection.htm

The January Auctions... This past January we attended eight (8) collector car auctions from 
Florida to Arizona. They were the Barrett-Jackson, Gooding, ICA, Kruse, Mecum, RM, Russo & 
Steele, and Silver auctions. We found that the quality of credible Corvette consignments is 
decreasing year by year as it is becoming more difficult for the auction companies to attract high 
quality credible Corvette consignments as good cars have been and are being consumed by the 
end user enthusiasts and car collectors.

David Burroughs From Bloomington Gold Responds... Recently I asked David Burroughs 
his thoughts as they relate to "When to restore a Corvette"? We have recently sold some 
historically important unrestored, unmolested, low mile Corvettes that the customers are being 
urged by third party restoration shops to restore instead of preserve them. David's response 
was very enlightening and is a great read if you like words and phrases like, vandalism, 
preservation, typical factory production, historically accurate, historic perfection, cosmetic 
perfection, DNA, Survivor®, Benchmark®, desirability,, and value. Click here and read "Restore 



It? Or Not!" by David Burroughs.

MEDIA COOPERATION... ProTeam has and will continue to cooperate with media (print, 
audio, film) as it relates to the Corvette… So, if you’re looking for material and or the use of a 
Corvette(s) for an article or news worthy story, contact Beth Waisner.

CORVETTE COLLECTION WANTED! Three (3) or Thirty-three (33) - One Million to Ten 
Million Dollars... Is it time to advance your cash position? Cash, certified funds, or company 
checks. We'll make it painless! email: terry@proteamcorvette.com

FAQ - Frequently Asked Questions... What is the best investment Corvette to buy? Do you 
see the bubble bursting on Corvette prices? Do you allow test drives? What does numbers 
match mean? If I buy your car and do not like it... what then?.... To see many other questions 
and answers go online to www.proteamcorvette.com/Corvettes-FAQ.html

TMichaelis Blog Heaven - 36 years of Corvette Scholarship... You think you know the 
Corvette but would you like to hear the rest of the story? Insight into Corvette collecting, the 
hobby, and market trends is available on-line. Think of TMichaelis.com as insider trading to the 
real world business of Corvette collecting.  Have a question that you would like commented on? 
email: terry@proteamcorvette.com

The Corvette Black Book... is a must have essential for any Corvette enthusiast or potential 
purchaser. The Corvette Black Book contains 160 pages including a minimum of two pages for 
each car produced, glossary of terms, historic dates, instructions, trend graphs, Corvette 
chronology, and photos/specifications. The Corvette Black Book also has an extrapolation 
section to help you zero-in on Corvettes with genuinely rare option combinations. This is the 
genuine pocket sized Corvette Black Book. Order a Corvette Black Book today!

TESTIMONIALS... tell a lot about a company, its product, its people, its services, and over 
125 have been posted at ProTeam testimonials plus almost 15 years worth of archived 
testimonials. We are absolutely ecstatic with each and every compliment we receive. We want 
our customers to enjoy a positive enjoyable buying experience that hopefully goes beyond the 
Corvette purchase as our customers are  our lifeblood and we want them to experience our 
passion and fire that has made this the most interesting and fun business that anyone could 
ever have. "We feel quite lucky!" Thank-you

Add-a-Link... Do us a favor and link ProTeam to your website and we will respond with a 
reciprocal link. Any questions, please email proteam@proteamcorvette.com

The Chase... Visit ProTeam soon where you'll be greeted not only by friendly sales assistants 
but tidal waves of color and high performance. Come Look • Come Shop • Come Inspect • 
Come Test Drive • Come Visit • Come Tour • Come See What You're Missing!! This is not a 
typical museum "static" display but a "dynamic" ever-changing inventory of the best classic 
Corvettes in the world. THE CHASE is the fun part of buying classic cars and interacting with 
the owners, as each car and owner has a personality of its own and no two cars or their owners 
will be exactly the same. It is with this in mind that I urge you to personally visit ProTeam and 
inspect that Corvette of your dreams with your own eyes and participate physically in "The 



Chase". You won't be disappointed and that I promise you!!! Ask your sales assistant 
how ProTeam might participate financially in paying your flight costs to travel to Detroit, Toledo, 
or the Ft. Wayne airports.

ProTeam Corvette houses the largest most dynamic collection of classic Corvettes in the world. 
We invite you to view our collection Monday through Saturday, please contact us for viewing 
hours and tour group information at proteam@proteamcorvette.com. Remember that 
ProTeam's collection of nearly 200 Corvettes is ready for viewing anytime 24/7 on-line at 
www.proteamcorvette.com and if you have a Corvette for sale, fill out our form at 
CorvettesWanted.com.

Contact: ProTeam Classic Corvette Collection & Sales • PO Box 606, Napoleon, Ohio 43545-
0606 • email: proteam@proteamcorvette.com • toll free: 888-592-5086 • fax 419-592-4242

OR ProTeam Classic Corvette Collection & Sales • 5634 CR 11-A, Auburn, Indiana 46706 • 
email: nathan@proteamcorvette.com • toll free: 888-592-5086 • local: 260-927-1967 • fax: 
260-927-1953
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